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the need has never been greater 
as more and more people are 
worried about their futures.

 individuals and families across 
north america are hurting 
financially, and are more confused 
than ever about the steps they 
need to take.

now is the time to help people 
find the solutions to reach their 
financial goals.
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now MoRE tHan EvER, pEoplE 
nEEd a Financial SERvicES 
coMpany to StEp up and HElp 
tHEM build Sound Financial 
StRatEGiES. tHat coMpany iS 
WOrld FiNANCiAl GrOup.

tHERE iS a  
biG diFFEREncE  
bEtwEEn  
buildinG a  
Financial  
Foundation and 
GEt-RicH-quick 
ScHEMES.
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you can build a pRopER 
Financial Foundation

iF you HavE tHE will, 
wE will SHow you 
tHE way.

yOur CHAllENGES:

•	 protecting your family 
(life, Health, disability)

•	 Reducing your liabilities and 
getting out of debt sooner

•	 constant changes in your 
job, career or business

•	 living longer without 
adequate income

Our SOluTiONS:

•	 providing a financial education 
and an understanding of 
money basics

•	 assessing your current 
financial situation

•	 Helping you develop and 
implement a strategy to work 
toward your financial goals

•	  implementing a strategy  
with regular review
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More Secure

this concept theorizes that a person’s 
responsibilities generally decrease and 
their wealth generally increases over time.

tHE x-CurvE concEpt oF
wEaltH & RESponSibility
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you can build
a SuccESSFul
Financial FutuRE.

tHE wEaltH
FoRMula1

 Money
+ time
+/– Rate of Return
   – inflation
   – taxes

 WEAlTH

you MuSt takE caRE oF 
youR RESponSibilitiES wHilE 
buildinG youR wEaltH.

yOuNGEr 
Taking care of 
your family

OldEr 
Taking care of 

your future

Generally 
Less Secure

1  This is a concept developed by WFG for illustrative purposes only. 
In no way does this statement offer, guarantee or otherwise imply 
any financial gain or reward. The term “wealth” is subjective and 
must be defined on an individual basis.
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SavE EaRly
Mr. STArT EArly saves $3,600 
per year for seven years in an 8% 
tax-deferred account.

Mr. WAiT lONGEr starts saving 
$3,600 per year for 17 years in an 
8% tax-deferred account, seven 
years later than Mr. Start Early.

what if you can make small 
changes in your spending 
habits and start saving $10  
per day ($300 per month)?

Can you cut down on  
the following:
Sodas • Cigarettes • Lattes • Cable TV •  
Games • Bottled Water • Sweets •  
New Gadgets • Shopping • Driving a  
Big Car • Eating Out • Partying ...

MR. START EARLY MR. WAIT LONGER

SMall cHanGES,
biG MonEy

$300/month at 
8% in 30 years

$447,107

$600/month at 
8% in 30 years

$894,214

diSciplinE and 
conSiStEncy aRE 
tHE kEyS.
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the difference between $10,000 at 4% versus 12% is $600,000. 
$600,000 is equivalent to 20 years salary of a person who works 
at an annual salary of $30,000.

tHE powER oF coMpoundinG intERESt
tHE RulE oF 722

 72 ÷ 4 = 18 72 ÷ 8 = 9 72 ÷ 12 = 6

Age 4% Age 8% Age 12%
Money doubles  
every 18 years

Money doubles  
every 9 years

Money doubles  
every 6 years

29 $10,000 29 $10,000 29 $10,000

47 $20,000 38 $20,000 35 $20,000

65 $40,000 47 $40,000 41 $40,000

56 $80,000 47 $80,000

65 $160,000 53 $160,000

59 $320,000

65 $640,000

All figures in the above chart are for illustrative purposes only and do not reflect an actual investment in any product.  Additionally, they do not reflect the performance risk, expenses or charges associated 
with an actual investment. Past performance is not an indication of future results.

2  The Rule of 72, as a mathematical concept, approximates the number of years it would take to double the principal at a constant rate of return.  However, the performance of investments fluctuates so 
the actual time it takes an investment to double cannot be predicted with any certainty, and there is no guarantee that an investment or savings program can outpace inflation.
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 tHE EFFEct oF taXES 
and inFlation on youR  
puRcHaSinG powER4

EXaMplE 1
If You Save $1,000.00

At 3% Interest +   30.00
Pay Tax At 25%
(Combined Fed & State)

 –     7.50

Net After Tax $1,022.50
Inflation at 3.5% –     35.00

Actual Result
(After Tax & Inflation)

$987.00

Actual Return –1.3%

EXaMplE 2
If You Save $1,000.00

At 5% Interest +   50.00
Pay Tax At 25%
(Combined Fed & State)

 –   12.50

Net After Tax $1,037.50
Inflation at 3.5% –     35.00

Actual Result
(After Tax & Inflation)

$1,002.50

Actual Return .25%

The Cost of Living in  
the United States  
in 19783

Average Income Per Year $17,000
Average Cost of a New House $54,800
Average Rent $260
Cost of a Gallon of Gas 63 cents
Dozen Eggs 48 cents
Average Cost for a Chevrolet Nova $3,823

aRE you 
winninG oR 
loSinG in 
tHE MonEy 
GaME?

you 
loSE!

you MuSt GEt 
about 5% oR 
MoRE in intERESt 
to bEat taXES 
and inFlation.

3  www.thepeoplehistory.com/1978

4  Assumes a 25% tax bracket. The rates of return chosen are for illustrative purposes only, and do not reflect 
the actual investment in any product. Nor should it be viewed as an indication of performance for any 
particular investment. They do not reflect the performance risks, expenses or charges associated with any 
actual investment. Tax and/or legal advice is not offered by World Financial Group or any of its affiliated 
companies. Please consult with your personal tax professional or legal advisor for further guidance on tax 
or legal matters.
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let’s do some math. Mr. a and Mr. b both have $100 to invest.
in the following scenarios, who ends up doing better?5

ScEnaRio 1:

ScEnaRio 2:

Mr. A Mr. B
Year 1 +40% +10%

Year 2 -20% +10%

Perceived Net 20% 20%

Mr. A Mr. B
Year 1 +50% +0%

Year 2 -50% +0%

Perceived Net 0% 0%

Mr. A Mr. B

$140 (100+40) $110 (110+10)

$112 (140-28) $121 (110+11)

$112 vs.     $121
12% 21%

Mr. A Mr. B

$150 (100+50) $100 (100+0)

$75 (150-75) $100 (100+0)

$75 vs.     $100

-25% 0%

RESult

RESult

Actual Net

Actual Net

5  This is a hypothetical example for illustrative purposes only and does not reflect the actual investment in any product. Therefore, the outcome does not reflect risks, expenses or charges associated with 
any actual invesment. Past performance is not an indication of future performance. Actual results may vary substantially from the figures in the example. All rates of return are hypothetical and are not 
a guarantee of future performance of any asset, including insurance or other financial products. Higher rates of return have been associated with higher volatility.
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pRotEct youR FaMily
tHE diME MEtHod6

  Client 1 Client 2

DEbt   
 IncoME   
MoRtGaGE   
Education   
 TOTAL  

How to calculatE
youR pRotEction nEEd
Example of a hypothetical case
  Client 1

DEbt  $ 50k  
 IncoME  $ 360k  
MoRtGaGE $ 200k  
Education $ 120k 

 TOTAL $ 730k 

Combined credit cards, 
loans and other debts.

$3K/mo. ($36K/yr.) 
income replacement 
for 10 years.

Mortgage balances.

Assuming $15K/yr. for 
a four-year college for 
two kids.

Protection Needed

6  The DIME Method is one method to help determine a client’s insurable need. 
However, an insurable need of more than 10 times the client’s current income 
may not be accepted by Transamerica Financial Advisors, Inc. unless special 
exceptions apply.
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wHat iS youR FaMily’S
MoSt iMpoRtant aSSEt?

your house?

your cars?

your valuables?

tHE oddS in liFE
bEFoRE aGE 657

it’S you!
it’S youR ability 
to GEnERatE 
incoME!

Age Death vs. Disability

25 24.1% 34.8%
30 23.5% 33.1%
35 22.8% 31.3%
40 21.8% 29.1%
45 20.4% 26.3%
50 18.3% 22.6%
55 14.9% 17.6%
60 9.3% 10.6%

7 The Truth About Money, 3rd Edition, Ric Edelmann
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Financial Foundation
like building a house, you must 
build it from the ground up.

build it right.

build it strong.

ManaGE youR dEbt
pay more than the minimum  
to reduce your debt sooner.

Example:  $4,500 Credit Card Balance8 
Interest Rate 18%

ScEnaRio 1:
Pay Minimum (2.5% per month):  $112.50
Time to Pay:  More than 25 years
Total Interest Paid:  Over $6,000

ScEnaRio 2:
Pay a Little More than Minimum:  $145/month
Time to Pay:  Less than 4 years
Total Interest Paid:  About $1,600

contRol youR dEbt 
oR youR dEbt will 
contRol you.

8  “Credit Card Calculator: The True Cost of Paying the Minimum”, Bankrate.com
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EMERGEncy Fund 

you should set aside three- to six-
months income to help cope with 
emergencies and unexpected changes.

•	 Job loss

•	 Major damage or repairs for your 
home, business property, cars, etc.

•	 illness

•	 disaster

•	 be prepared for the rainy days

13

invEStMEnt9

EMERGEncy Fund

dEbt ManaGEMEnt

pRotEction 

9  U.S.: Securities are offered through Transamerica Financial Advisors, Inc., 
Member FINRA/SIPC. 
Canada: Securities are offered through WFG Securities of Canada Inc.
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the Four cornerstones of a Strong  
Financial Future:

youR Final tESt
your plan for the Future:

•	 can it potentially GrOW to achieve your goal?

•	 is it SAFE enough?

•	 does it have TAx AdvANTAGES?10

•	 does it have the proper prOTECTiON  
for your family? 

build it witH 
conFidEncE.

GRowtH

SaFEty

taX-advantaGE

pRotEction

10  Tax and/or legal advice not offered by World Financial Group, Inc., Transamerica Financial Advisors, Inc., World Financial 
Group Insurance Agency of Canada Inc. or their affiliated companies. Please consult with your personal tax professional 
or legal advisor for further guidance on tax or legal matters.
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rEduCE
youR dEbt

pay youRSElF

FirST
MakE MoRE

MONEy

build up
EQuiTy

youR EStatE
prESErvE
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World Financial Group and/or WFG consists of:

U.S.: World Financial Group, Inc. is a financial services 
marketing company whose affiliates offer a broad 
array of financial products and services. Insurance 
products offered through World Financial Group  
Insurance Agency, Inc., World Financial Group  
Insurance Agency of Hawaii, Inc., World Financial 
Group Insurance Agency of Massachusetts, Inc.,  
World Financial Group Insurance Agency of Wyoming, 
Inc., World Financial Insurance Agency, Inc. and/or 
WFG Insurance Agency of Puerto Rico, Inc. 

Securities and Investment Advisory Services offered 
through Transamerica Financial Advisors, Inc. (TFA), 
Transamerica Financial Group Division - Member 
FINRA, SIPC, and Registered Investment Advisor.

Non-securities products and services are not offered 
through TFA.

World Financial Group, Inc., WFGIA and TFA are  
affiliated companies.

WFG and WFGIA Headquarters: 11315 Johns Creek 
Parkway, Johns Creek, GA 30097-1517.  
Phone: 770.453.9300

TFA Headquarters: 570 Carillon Parkway,  
St. Petersburg, FL 33716. Phone: 800.322.7161

Canada: World Financial Group Insurance Agency  
of Canada Inc. offers life insurance and SEG funds. 
Mutual funds, and Scholarship Plans in select provinces, 
are offered through WFG Securities of Canada Inc. 
Headquarters: 5000 Yonge Street, Suite 800, Toronto, 
ON M2N 7E9.
Phone: 416.225.2121

NOT FOR USE IN QUEBEC

©2013 World Financial Group, Inc.     
2414/4.13


